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Introduction

ProspectlQ.ai uses Al to help buyers of financial firms establish bespoke marketplaces
where they can identify, interact and book appointments with the leaders of financial
advisory firms that are looking to be acquired. Specifically, we have followed a three step
process to ensuring that you can book the exact number of appointments your sales team
needs to make your growth forecast.

o Step One: Our Financial Advisor Leadership Universe.

First, we have created a data universe filled with the leaders of financial advisory firms that
might be interested in being acquired. Today, this universe contains over 50,000 senior
executives.

MARKET OPPORTUNITY

Your Marketplace
Parameters

S Location

CEO, Chief Executive Officer, Founder, Managing Director, CFO,
Owner, Partner, COO, Chief Growth Officer

52,340

Total Universe

Industry & Vertical Size

Financial Services: Independent RIA, Dually AUM: $100M+
Registered
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Step Two: Identifying Pick-up Patterns and Acquisition Signals

Second, we use our Al engine to identify the firms and executives in that universe that are
most likely to pick up their phone, learn about your solution and also transmit signals that

they are interested in being acquired. Today, the there are over 7000 executives that our Al
engine has determined would be willing to speak about your platform.

Your Market Place
Phone Reach Rates

Based on your defined ICP, our Al Engine
has profiled your current market
opportunity and determined the number
of prospects that will answer a phone
call.

Phone Reach Rate Summary

Number of Phone Pickups
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Predictive Performance Markers

Booked Appointments
1,517

Discarded Leads
18,842

Financial Advisory
Firm Recruitment |

Priority Leads
3,663
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Step Three: Activating the Marketplace

The third step is to activate the marketplace for your firm. We do this in two ways:

1. Outbound Calling:

. Our Al Engine knows who to call and when to call your best targets so they answer
the phone at a 25-50% rate rather than the traditional 1% rate.

. Our Al Engine tells the caller exactly what to say so that they are incredibly
persuasive.

2. Outbound to Inbound:

. When prospects say no to an appointment, our callers pivot and get the prospect
to opt in to more information.

. Then we can or you can nurture them through their own self guided sales journey
so they book an inbound appointment when ready.

. It's a verbal, one to one ad that has a super high conversion rate and creates true
sales qualified leads.

Outbound Calling
D Identifies prime c Provides callers with
"f contact windows persuasive scripts
a mobile device is more apt to be increases the conversion rate
in a prospects hand even more dramatically.

Guides users through the buyer journey
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Activating the Marketplace (Cont.)

The practice acquisition marketplace is extremely deep and vibrant with an
incredible amount of activity taking place. Our Al engine predicts that there
are over 2000 appointments available to purchasers of advisory firms.

O

Your Activated Bespoke Market Place

This predictive profile report highlights our Al modeliing analysis of your ICP. Included are key findings, predictive markers, and
actionable insights to help identify and quantify the overall outbound demand generation opportunity.

Specifically, Our Al engine has audited the market operating audience, created an enhanced data set, and processed it against a set
of proprietary buying signals to project the associated Connect and Conversion rates of comprehensive outbound calling efforts,

For the first time, you can now have a clear and accurate understanding of how many appointments can be booked in the upcoming
quarter.

Market Opportunity Summary

7,589 2,188

Number of Number of
Conversations Conversions
(Booked Appointments)

Performance To Date

In the past quarter, the Financial Advisor Practice Acquisition Marketplace
has delivered incredible results for market participants. See below for a
summary.

Success

Practice Acquisition Marketplace Results (Q1, 2025)

321 38B 376M 12

Total Number of Total AUM Added Average 1B+ AUM Practices

Appointments to Participants Target AUM Added to Pipelines
Facilitated Pipelines
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